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The New UL

As Underwriters Laboratories works at reinventing itself,

President and CEO Loring Knoblauch made clear in a recent let-

ter to all UL clients that the venerable product safety organiza-

tion will be undergoing “core changes” and “significant restruc-

turing” during the next 12–24 months. While overseas operations

are growing at double-digit rates, U.S. operations are not, so the

changes will include a “resizing” in the months ahead. Knoblauch’s

goal is for the leaner UL staff to cut by half the already reduced

average turnaround time for product safety certification.

In a personnel change of interest to the pressure washer

industry, Raymond J. Stanko of UL’s Northbrook, IL location is

now assigned as the Primary Designated Engineer for the UL 1776

pressure washer safety standard. Mr. Stanko brings experience

in engine-driven and electrical equipment.

NEMA White Paper and Study Report

The National Electrical Manufacturers

Association has released two documents of

interest to manufacturing readers.

A new white paper, “The Strengths of an

Effective Electrical Safety System” addresses safe-

ty in facility electrical systems. The five-page paper

may be downloaded from www.nema.org.

Also published is a 77-page survey report,

“Environmental, Health, and Safety Policies and Prac-

tices Benchmarking Study.” What is the right amount

of resources to commit to environmental, health,

and safety programs? Prior to this report, very lit-

tle information was available to tell companies

how the structure and amount of their resources

committed compare with other companies. In addi-

tion to program descriptions, the report covers

effectiveness of programs through measures

such as injury rates, environmental liabilities, num-

ber of spills, and more. The report may be pur-

chased at www.nema.org/r/std/ehssurvey.

Distributor Certified by CETA

The Cleaning Equipment Trade Association proudly announces

that TANKS-A-LOT GUAM in Tamuning Guam has qualified for

certification under the national “Distributor Certification Program”

administered by CETA. Distributors certified under this pro-

gram show a strong commitment to training, education, profes-

sionalism, and service to customers.

PROSOCO Announces New Sales Managers

John Gargiulo and Michael Trotta have joined

PROSOCO as sales managers for the company’s

New York City/New Jersey and Ohio River Valley

regions respectively. Both men are specialists in indus-

trial coatings and have worked extensively with

architects and contractors. PROSOCO is a nation-

al manufacturer of products for cleaning, pro-

tecting, and maintaining concrete, brick, and stone.

Sheila Anderson Update

In the February issue of Cleaner Times, we reported on Sheila

Anderson of Chappell Supply and her fight with breast cancer.

We checked with Sheila recently and are pleased to report that

her hair has grown back, she is getting along quite well, and her

spirits are high. In her words:

“Hello again everyone! I am happy to say I am still here. I have

completed six months of chemotherapy, six weeks of surgery and

recovery, and six weeks of radiation therapy. It has been quite an

adventure indeed. I am very fortunate to have my family,

friends, neighbors, and church—and mostly my work—to keep

me moving forward. Thank everyone for your caring thoughts

and prayers. You have made a big difference in my life, and I am

forever grateful!”

NSC Praises ExxonMobil for Cell Phone Policy

The National Safety Council (NSC) has praised

ExxonMobil Corp. for its safety leadership in

enacting a ban on cell phone use by ExxonMobil

employees and contractors while driving on

company business. The new policy was developed

after ExxonMobil commissioned an analysis of cell

phone use that concluded talking on a cell phone

significantly degrades driving performance. The

report on the research into cell phone use is avail-

able at www.nsc.org/news/nr061804.htm.

Walters Manufacturing Changes Hands

Walters Manufacturing, a producer of industrial steam-clean-

ing equipment, announces a change in ownership and facility relo-

cation and a new name, Walters SteamWorks. Robert Bixby, the

new principal, says, “I’m excited about the company and its

opportunities in the market. Our new focus on steam guns and

high temperature, industrial steam-cleaning equipment is start-

ing to produce results. The new facility will enhance manufacturing

and allow us to expand our regional distribution capabilities.” Don

Malsbary remains with the company as vice president. Walter

Malsbary, an industry pioneer, still consults with the company.

The company’s new contact information is: Walters SteamWorks,

135 Aviation Way #1, Watsonville, CA  95076, phone 831-724-1377,

fax 831-724-1378, www.waltersmfg.com.

Did You Know?

If the heat from the oil or gas burner in a typ-

ical hot water pressure washer were to be con-

verted into mechanical power, it would produce

about 80–200 hp, depending on the size of the

machine! (Based on 200,000-500,000 Btu/hr.)


